TRADE INCENTIVE PROMOTIONS

Irade Incentive Promotions run business to business, or
business to employee, rather than business to consumer.

THINGS TO CONSIDER

Is it a game of skill, a game of chance or a guaranteed reward? /)

)
Who do you want to receive the prize? An employee? The principal (owner) ‘)
of the business? An area/regional manager? l

Do you want to allow all of your customers to enter or only invite selected
customers to enter?

If it is possible for there to be a tie in a game of skill, e.g two people with the
same highest number of sales, how will you determine the winner?

Is Fringe Benefits Tax (FBT) Payable?

PERMIIT REQUIREMENTS ARE THE
SAME AS FOR CONSUMER
PROMOTIONS

i

Examples of trade incentives
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